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This Old House Becomes A New Law Office
Wiggin and Dana opens branch in historic Greenwich building

By MARIE P. GRADY

W
ith its 12.5-foot-high ceilings and two 
�replaces, the 166-year-old home 

housing Wiggin and Dana’s new location 
in Greenwich is not your typical law of-
�ce. But the historic structure �ts right in, 
both with the culture of the a�uent Fair-
�eld County community and the personal 
service partners say they plan to provide to 
some of the wealthiest clients in America.

Dan Daniels, a 20-year Greenwich resi-
dent, and David Leibell, who grew up in the 
town, said the o�ces will allow the �rm to 
better serve a growing base of wealthy cli-
ents who expect to be counseled close to 
home. �e private client services encom-
pass estate, business formation and succes-
sion planning as well as tax counseling and 
litigation.

“It’s a very personalized business,” said 
Leibell. “Being in a historic house is a 
throwback to a time when you went to your 
attorneys for di�cult decisions; they were 
trusted advisers and they helped you solve 
problems.”

�e house, once part of the historic Con-
gregational church grounds in the center of 
town, was moved to its present location by 
horse and wagon at the turn of the 20th cen-
tury, Leibell said.

Current clients range from those worth 
in the millions of dollars to over $1 billion, 
with holdings o�en including a family busi-
ness. �at’s among the reasons Leibell says 
the lawyers’ roles can be akin to serving as a 
“general counsel to wealthy families.”

Daniels agrees. “If you’re working with 
a family of signi�cant wealth, they may 
have their own family o�ce to assist with 
investment of money and management of 
�nances,” he said. “Many of our clients are 

owners of signi�cant 
family businesses; with 
respect to anything re-
lated to ownership of 
that business, we try 
to be the �rst call the 
client makes for legal 
services.”

Greenwich, which 
is home to subsidized 
housing as well as man-
sions, trails nearby 
Darien in median fam-
ily income for commu-
nities with population 
over 20,000, according 
to a 2008 U.S. census 
report. But it is home to 
some of the wealthiest 
people in the nation, 
including hedge fund 
founders.

Other Firms 
Present

Wiggin and Dana, 
a 135-lawyer �rm, has 
o�ces just eight miles 
away in Stamford. But 
the mindset among 
many clients is that 
they should not have to 
go to Stamford for legal 
services. Indeed, some 
other law �rms have long had a presence in 
Greenwich, including Day Pitney.

Law �rm consultant Peter Giuliani said 
the �rm’s move to open a Greenwich of-
�ce makes competitive sense. “Greenwich 
is where there’s a signi�cant amount of 
money; if you really want to be in that busi-
ness, you’ve got to be in Greenwich,” said 

Giuliani, a partner at Smock Sterling Stra-
tegic Management Consultants in Weston.

Notwithstanding the homey o�ces, 
Daniels and Leibell are quick to point out 
that clients also get the full range of services 
o�ered by the �rm’s six o�ces, including 
four in Connecticut and one each in New 
York and Philadelphia. Both Daniels and 
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Wiggin and Dana partners David T. Leibell and Daniel L. 

Daniels say they will serve as ‘general counsel to wealthy 

families’ in their new office, a history house build in 1845.
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Leibell also have written and spoken exten-

sively on estate and tax planning as well as 

legal matters involving closely held busi-

nesses.

“�at’s a wonderful advantage of our 

platform here,” Daniels said. “It allows us to 

seamlessly  serve the needs of our clients.”

�e bottom line, say both partners, is 

that a business must give a customer what 

he or she wants if it expects to grow. Dan-

iels said one client he had been courting 

for three years called him a�er learning 

the o�ce was opening in Greenwich and 

wanted to meet now that he was “just 

down the road.”

Leibell said that a large percentage of the 

�rm’s clients have always come from Green-

wich, which is home to many whose wealth 

can make tax and estate planning complex. 

�e community also is home to an increas-

ing number of entrepreneurs and those in-

volved in the �nancial services industries.  

“I think this o�ce is capturing a niche in 

the market,” he said.  n


